Staying Connected

Encourage more referrals and repeat business

STAYING CONNECTED

The Professionals Program: Session Six

Strengthen the realtor-client relationship after the sale by positioning yourself as a
valuable resource for your clients by recommending trusted home service providers
and providing helpful tips and advice for their new home.

Learn How To: Proven Results:
» Recommend Preferred Service Providers » Clients appreciate and rely on expert advice
to your clients » An established network of trusted providers

» Build a loyal local following from your blogs » More referrals and repeat business

» Stay top of mind as the local real estate expert » Ongoing communication ensures you stay

remembered

Discover the Best Practices of Top Producing Agents with:

The PROFESSIONALS PROGRAM
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